
 

My name is Jeff Clark.  I have been an Independent Business Owner (IBO) with 
Quixtar since April of 2005. I have been extremely satisfied with my experiences so far. 

• Seeing the first presentation 
When the business was first presented to me, it was very matter of fact, they told 

me how I could use the service for my own personal use and if I wanted to do more, how 
I could pursue residual income through building a referral network.  My sponsor showed 
me the differences between sponsoring “width” and “depth,” he showed me a theoretical 
income structure, and left me with plenty of information to research the company and the 
opportunity before we got together again to get started.  

• 7 Day Wait Period 

It was more than 7 days, although I do not recommend that this be made a rule.  I 
believe it would be a strong mistake to impose this on new prospects at registration. The 
very structure of the business itself prevents the “taking advantage of people” by only 
making it profitable long term to a business owner to develop a strong relationship with a 
satisfied continuing downline.  If they don’t do this, everything they build will collapse 
quickly and they’ll reap the reward of their own lack of effort and proper ethics. 

• References Rule 
I was never shown a list of my local IBO’s, and I have no need to be.  I also 

believe that it would be a mistake to require this.  In our industry it is not relevant 
because whoever is in your backyard doing this does not have a financial interest in your 
success, they are not usually upline, and it would even be a violation of privacy for them.  
In our industry we do not expose our business to everyone, we only open the door to the 
people we want to work with. On Quixtar.com, every IBO has access to their upline 
Platinum by way of contact email. 

In my first 60 days, I earned back my registration fee of $125.00 from my 
personal use alone, without sponsoring any people.  My wife and I use about 200 points 
worth of product a month.  We were taught a principle at registration that I am very 
thankful for. “Not to purchase more than we would normally purchase elsewhere 
through the site just to get points, but rather to just remember that buying our personal 
use products from our own store was in fact paying ourselves rather than the 
competition.”  Because of this, and taking the advice of my upline, I made a personal 
decision to use my own business as often as was reasonable for my personal buying 
habits, and continue shopping elsewhere when it was a better deal to do that.  I always 
pay retail price for my products.  Every month when I receive my wholesale/retail 
savings and my bonus, I deposit them in a separate checking account that I keep for 
business expenses. 

Since I started shopping through Quixtar, I have never spent more money than I did 
before, but I have earned money every month that I never would have shopping 
elsewhere. Overall, I am extremely satisfied with my experience with Quixtar.com and 
World Wide Group LLC. 

http:Quixtar.com

