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Room H-135 (Annex W)
600 Pennsylvania Ave., NW

Washington, DC 20580

Dear Sir or Madam,
I am concerned about the proposed Business Opportunity Rule R511993. I believe in its
present for, it hinders me from doing business according tot the free enterprise system
and could prevent me from being successfull

- I started my home based direct selling business in 2005 and I can assure that it has been
one of the most fulfilling experiences of my life. The selling of the nutritional products
has changed my life as well as' many others. Seeing people help other people is truly a
rewarding experience.

The 7 day waiting period casts a negative light and causes unnecessary delays. In most
companies and in mine, if someone decides they do not want the products, then a return is
honored. This 7 day wait is unreasonable and is unnecessary in the protection of
customers. Most businesses do not have this restriction and it would hinder my business
in an unnecessary way.

The area of htlgatlon reportmg is unfair when it does not distinguish between winning
and losing lawsuits. ,

AND FINALLY: IT IS IMPRACTICAL TO FIND 10 NEAREST DISTRIBUTORS
AND IS AGAINST ALL THAT THE FREE ENTERPRISE SYSTEM IS ALL ABOUT!
I work with people all over he U.S. and have developed relationships that are valuable
and based on the above, and giving a customer to a distributor that is nearest them does
NOT assure that person will be taken care of. The customer will be taken care of ONLY
when relationships are established; NOT because the distributor lives near them. I care
about each person and even though may live far from me, through the phone and e-mail, I
develop a trusting and caring relationship.

J understand there are fraudulent groups. However, the FTC’s proposed rule would
UNFAIRLY TARGET LEGITIMATE direct selling businesses.

Thank you for your consideration.




